SALES AND MARKETING DAY

BUSINESS AGENDA

KAZAN EXPO, NOVEMBER 13

Business coaches, leading estate agents and renowned practitioners will discuss marketing and crisis-proof sales techniques, and
analyse the most problematic aspects of an estate agent’'s commercial operations. Guests can look forward to presentations by
headline speakers and recognised experts in the fields of negotiation, leadership and public speaking. You'll discover proven strategies
and practical tips to help take your sales to the next level.

10 HOABPA

10:00-18:00
PABOTA BbICTABKW HEABUWXUMOCTH

MBL, «KA3AHb 3KCIMO» MABWUJIbOH 1

BbicTaBOYHOE MeponpusATHE, B paMKax KOTOPOro daep,epaanble N pernoHasbHble 3aCTPONLLNKHK AEMOHCTPUPYHOT NpeanoXXeHna n
AaayT 3HavynMble CKUAKU Ha KBapTupbl.

10:00-18:00
BbICTABKA CTPOMTE/IbHBIX MATEPUAJIOB

MBL, «KA3AHb 3KCI10» TMABWUJIbOH 2

,D,eMOHCTpVIpyET MHHOBaUMOHHbIE TEXHONOIMU N CTPOUTENIbHbIE MaTepuanbl, a TakXXe yCrnelwHble NPOeKTbl.

11 HOAIBPA

10:00 - 17:00 [ LENTOBASI MPOFPAMMA

JAENOBASI MPOTPAMMA NMAPTHEPOB

MBL} «<KA3AHb 9KCMO» KOHLEPTHbIV 3AT UM. U. LUAKMPOBA




